
q Check enclosed (payable to NACDL) 

q Pay by credit card:  

q Amex  q Visa  q Mastercard  q Discover 

 

Credit Card Number Expiration Date                                          CVC  

Name 

Mailing Address (No P.O. Boxes) 

City State                                                        Zip 

Phone Fax 

Email Address 

Authorized Signature 

SHIPPING AND PAYMENT INFORMATION 5 EASY WAYS TO ORDER

Mail: NACDL® Education Dept., 1660 L St NW 
12th Floor, Washington, DC 20036

DVD Audio 
q Member . . . . . . . . . . .  $375 $200 
q Non-Member . . . . . .  $400 $225

u Presentations Include Written Materials 

u *Up to 14.5 hours of self-study CLE credit,  
including 1 ethics credit where authorized.  
*CLE Credit is issued to participants who fulfill the necessary  
requirements and in states where self-study CLE is authorized &  
approved. Total credit hours vary by state. Additional fees may apply.

Discount Code   

 

 Total  
$

All orders add shipping $11.00 

Call: 
(202) 465-7661

Email: 
orders@nacdl.org

Fax: 
(202) 872-8690

Online: 
NACDL.org/store

Experience Something Better!

@

1.    The Power of Storytelling: Crafting Your Story 
Structure | Christopher Adams & Tzitel Voss 

2.    The Brain, the Bar, and the Bench:  
What Science Can Teach Us About Persuading  
the Factfinder | Jennifer Sellitti 

3.   Race & Voir Dire: Persuading Jurors When 
Representing a Person of Color | Letitia Quinones 

4.    Jury Nullification in Practice: Why and How to 
Encourage a Jury to Do So | Clay Conrad 

5.    Learning from Hollywood, Broadway and the Bard: 
Theater Techniques, Persuasion & Courtroom 
Choreography | Keith Belzer 

6.   Condiments, Clothes, and Cadillacs:  
What Uncle Louis Taught Me About Opening 
Statements | Guy Cardamone 

7.    Convincing Your Audience Ethically | Jay Clark 
8.    Sway Me If You Can: Persuasive Use of Data & 

Experts to Litigate Race | Juval Scott 
9.    Persuasive Direct Examination | Robert Swafford 
10. The Psychology of Persuasion: Building a Case 

From Start to Finish — Part 1 & 2 | Dyke Huish 
11.  Getting to Know You: Communicating With  

Your Client to Better Understand Their  
Story | Cynthia Roseberry 

12. Defining and Arguing Reasonable Doubt for  
Jurors | Eric Davis 

Order on 
Audio CD 
or Video 

DVD

Effective Storytelling 
& Persuasion Techniques


